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PON GLOBAL

“NEGOTIATION FOR EXECUTIVES”

MNa mpwtn @opd otnv Evpwnn, n Bswpia kal
n medén tTwyv SlAMPAYUATEVOEWY TIPOCPEPO-
vtal ané 1o Mavemotipio tov XapBapvt os
ouvepyaoia pe 1o lvotitouto Ataitnoiag Kat
EvaAaktikwv MeBodwv Emiduong Awago-
pwv (LA.E.M.E.A.) otoug Kimploug emixelpn-
paTieg Kal EMOTHUOVEG OE Wia Kpion XPOoVIKN
OUYKUPIQ, TTOU Ol OTOXEUEVEC Kal OlaPBPWUEVEC
OlAIMPAYHATEVTELC Eival JoVOSPOLOG YIa TNV ETTH-
TELEN OTTOIACONTTOTE ETITUXNUEVNC CUUPWVIAC.

AEYKOZIA, CYPRUS HILTON
07/12- 09/12/2016

O oUyxpovog ETIXEIPNHATIAC TIPEMEL TPWTIOTWG
va elval IKavog SlampayMateuTrg SUVALIEVOC
VA OUVATTTEL ETTIKEPOEIC CUUPWVIEC, va ETIAVEL
mBavd mpoBArjuaTa Kat eMITAOKEC, va Slaxelpi-
(eTal CUYKPOUGELG, aMd kal va Snuioupyel kal
va SloTNPEl EMWQENEIC OXEOELG, EITE UE TOUG OUL-
VEPYATEC Kal ToUG epyalOUEVOUG TOU, ElTe TOUG
mOavoUC UEAOVTIKOUG CUVEPYATEG TNG ETTIXEL-
pNOon¢ Tou.

MoTtomnoinon:
Ot ouppeTéXOVTEG Ol omoiot 6a mapakoAou-
Orioouv OAeG TIG cuveSpieC Kat Ba CuUppETE-
XOUV G€ OAEG TIC MPOCOUOLWCELG, Oa AdfBouv
gmionun motomnoinon and to Program on
Negotiation at Harvard Law School.

()
\/1 V4

e

I.A.E.M.E.A.

INZTITOYTO AIAITHZIAL
KAI ENAAAAKTIKON MEBOAQN
EMNIAYZHL AIAOOPON




